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Purpose of A Fixture Filing 
Use of The Fixture Filing 
Form Used for Fixture Filings 
Filing Requirements 
Protections Offered from A Fixture Filing 

UCC Filings 
Purpose of UCC Filings in The Lease Transaction 
Form of The UCC Filing 

UCC-1 
UCC-3 Amendment/Assignment/Termination Form 

Filing Requirements 
Filing Location 
Timeliness 
Continuation 
Fees 
Signatures 

Additional UCC Issues 
Precautionary Filings 

Purchase Order 
Parties to The Purchase Order 
Purpose of The Purchase Order 
Content of The Purchase Order 
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Disclaimers and Conditions by Lessor 

Use of The Purchase Order 



Invoice 
Parties to The Invoice 
Purpose of The Invoice 
Content of The Invoice 

Advance Funding/Pre-Funding Agreement 
Parties to The Agreement 
Purpose of The Agreement 
Terms and Use of The Agreement 
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Lease Commencement 
Interim Funding 

Additional Considerations/Potential Dangers of Use 
Purchase and Renewal Options 
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Deed of Trust 
Mortgage 
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Use of EFAs 
Documentation for EFAs 
Comparing EFAs To Leases 

Municipal Leasing Documentation 
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Risks 
Financial Considerations 
Tax and Operational Considerations 
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Leverage, Gearing Ratio, Weighted Average Cost of Capital 
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Asset Securitization 
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Securitizations 

Other 
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Regulatory Compliance 
State Regulations 
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Federal Regulations 
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Funding 
Standard Funding Package 
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Tax Treatment 
Equipment Inspection 
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Titled Transactions 
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Driver’s License 



Lien Perfection Lease vs. EFA 
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Technology  
Software 
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Insurance Claims 
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Small-Ticket 
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Collections 
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When to Escalate 
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Alternative Collection Processes (Remedies) 
Bankruptcy Procedures 
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Asset Management 

Pre-Funding 
Equipment Type Implications 
Lease Structure Implications 



Value Verification 
Data Considered in Equipment Valuation 
Residual Value Review 
Arriving at Residual Values 
Return and Maintenance Agreements 
Fees 
Inspections 

Post-Funding 
Credit Reviews & Equipment Inspections 
Residual Value Adjustments as Required 
Default Scenarios 
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Legal Impact 
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